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Into the Blue Takes Flight

Welcome to /nto the Blue—a new quarterly magazine
that serves as the convergence of airline industry
information, technology and real-world solutions for
airline operators. Into the Blue is a preeminent airline
industry resource, providing you with a mix of key
industry information to help improve your daily operations
while maximizing aircraft performance and offering
unique insights about Honeywell products and services you may already own or use.

The launch of Into the Blue comes during a pivotal time for commercial aviation. In
contrast to the typical economic ups and downs of the past, the airline industry is
currently experiencing a fundamental shift on many fronts. Even with the trepidation in
2006 over a cooling economy, market consolidation and spiraling oil prices, the initial
economic industry outlook for 2007 is the most promising it has been in several years.

But while conditions have improved and the overall financial outlook is guardedly
optimistic, debt levels still remain high, leaving the industry vulnerable to fuel price
increases, high interest rates, overcapacity in key segments, pivotal public policy decisions
and security concerns. In order to achieve sustainable profits, airlines must weather
economic turbulence while reestablishing financial and operational health. This will take
a continued investment in the future through renewing fleets, refurbishing facilities,
expanding customer-interface tools and enhancing the overall travel experience.

The industry is moving quickly, and we want to make sure you are prepared with the
most up to date information to weather the many changes in store. That is why we
created /nto the Blue. You can anticipate new ideas in each magazine to address

the issues you face as well as insights from some of the brightest minds in the industry.
In addition to receiving /nto the Blue quarterly, you will also get monthly electronic
updates with key industry news. We hope you find Into the Blue a valuable and
engaging read, and we look forward to your feedback as our first issue takes flight.
Have a comment you would like to share? Please email us at atr@honeywell.com.

So return your seats and tray tables to their upright and locked position, sit back and
stay informed as we take off each quarter /nto the Blue.

Garrett Mikita
President, Air Transport & Regional
Honeywell Aerospace
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Flight Path to Cutting APU Costs.

When looking for cost savings across your operations, Auxiliary
Power Units (APUs) may represent a prime area to create value
while reducing aircraft expenditures and streamlining your
inventory and maintenance requirements. page 6
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across the airline industry, including the latest proposal on

EU aircraft greenhouse gas regulations, the FAA's procurement
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(MRO) services could help better
control your operating costs. Get

the low-down
on the MRO services available to
Q help you choose the right program
to support your business operations.
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projects, as well as highlights of the latest update see where key players in the industry will be. page 14

to the EGPWS Terrain Database. page 12
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CROSS-CHECK

EU PROPOSES
ADDITION OF
AVIATION TO
EMISSIONS
TRADING
SCHEME

Last December, the European Union
underscored its commitment to
combating climate change by
adopting a much-anticipated
proposal for legislation to include
greenhouse gas emissions
from civil aviation
in the EU
Emissions
Trading Scheme (ETS). To become
policy, the proposal must be adopted
by the European Parliament and
Council—a process that is likely to
take a minimum of one to two years.

The proposal provides for aviation
to be brought into the EU ETS in
two steps. From the start of 2011,
emissions from all flights between
EU airports are expeced to be
affected. One year later, at the start
of 2012, the scope is expected to
be expanded to include emissions
from all flights—from or to
anywhere in the world—that arrive
at or depart from an EU airport.

Travel Agents:
An Endangered Species

More people are purchasing
their airline tickets online instead
of by phone or through travel
agents. A third of airline tickets
worldwide are now sold online,
compared with just 20 percent
last year, and 72 percent of
those tickets were sold through
the airlines’ own Web sites.

The EU ETS could drive wider,
global action by serving as a model
for the International Civil Aviation
Organization (ICAO), whose
emissions policy could be linked

to the EU ETS over time.

Like the industrial companies
already covered by the EU ETS,
airlines will be able to sell surplus
allowances if they reduce their
emissions and will need to buy
additional allowances if their
emissions grow.

Here to Check In

A recent Airline IT Trends
survey shows increasing
adoption of self-service
technology for passengers.
Online check-in is now
being used by 42 percent
of airlines and is expected
to increase to 72 percent
by the end of the year.
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ﬂlght path to cutting APU costs

Evaluating APU Lifecycle Costs

In order to get the most
out of your aircraft APUs,
it is important to accurately
assess your current APU
investment through a
lifecycle cost evaluation.
Your assessment should
account for factors such

as operating parameters,
fuel burn, labor, on wing
performance, cycle times
and reliability. Other factors
such as customer support
and training can create
value over the lifecycle

of a program.

While undertaking a truly
quantifiable cost assessment
may be a challenge, once
you have a more accurate
picture of your true cost

of ownership, you can

more effectively assess
alternatives that could help
improve your cost structure
and reduce your operational
risk over time.

When evaluating APU
program alternatives like
APU retrofit programs,

it is important to look at your
business model and how a
program could align with your
business needs and provide
the best overall long-term
solution. Your supplier should
not only understand your
needs and be able to offer
the right level of support but
also be willing to work with
you to customize a program
to accomplish your goals.

Recently, Honeywell was selected by a commercial airline for the largest APU retrofit

program undertaken to date in the industry. The customer was looking for new and

innovative ways to provide lower cost alternatives to the variety of APUs it currently used

across its fleet, and saw a strong value proposition in streamlining their process through

aphased retrofit program. The APU retrofit program enabled them to gain operational

efficiency and improve APU reliability while lowering maintenance costs through:

A common fleet which has
improved the linearity of
inventory and streamlined
maintenance training

A dedicated support team

Enhanced accessibility for
mechanics

Line Replaceable Units (LRUs)
that can be replaced in about
half the time with nine common
hand tools

Advanced “clear English”
troubleshooting logic

De-rate modification that reduces
fuel burn while still exceeding
the performance envelope
required to achieve a lower

total cost of ownership

A reduction in main engine
start time and a lower starting
temperature, which cause less
degradation to components over
the lifecycle of the main engine
and components

A more robust APU with a
lower operating temperature
for increased reliability

An ongoing focus on step
reliability gains through ongoing
investments in product
improvements based on direct
input from the airline and OEMs



WHAT ARE APUSs?

The APU is a gas turbine used to deliver pneumatic air and electric power
for aircrafts. Similar to the main engine, APUs can provide power to an
aircraft when the main engines are not available. Typically located in the
tail of the airplane, APUs are used by aircraft for:

m Starting power for main engines
= Pneumatic power for environmental control systems

= Drive power for other pneumatic and hydraulic systems

m Backup power for in-flight operations

= Power for ground operations

e

HOW APUs WORK

The APU functions by pulling air in through the air inlet and power section
compressors. The load compressor delivers air for the aircraft’s pneumatic
systems while the power compressor squeezes the air, delivering air to the
power section combustor. The power section combustor then mixes the
air with jet fuel and burns the mixture. These hot gasses pass through the
power section turbine to drive the shaft. The turbine shaft connects to an
electric generator through the gear box, which generates electric power for
the aircraft. Finally, the used gases are exhausted from the APU.

HONEYWELL APUs

Honeywell APUs provide low total cost of ownership and high reliability
with faster more economical maintenance capabilities for commercial
applications. With more than 50 years of application experience in the
development of APUs and more than 70,000 fielded APUs in 150+
applications and 2 million service hours, Honeywell has an 80 percent
win rate on APU programs for A320 series new selection aircraft while
continuing to be asked by our customers to provide retrofit programs
on the A320 family of aircraft.

Honeywell’s APUs deliver highly reliable electrical and pneumatic power
solutions for a variety of aircraft operations, including main engine starting,
cabin cooling and electrical power generation and improved high altitude
start capability. Honeywell offers retrofit opportunities on the Airbus A320
family of aircraft to create fleet commonality and synergies. Honeywell
offers a de-rate modification to create fuel burn savings.

Honeywell has developed a proprietary APU Value Calculator which
enables users to analyze the output from data specific to a customer’s
operations. This allows customers to better understand their current APU
lifecycle cost summary and better assess APU program alternatives.




\/

the MRO Menu

As airlines cope with bankruptcies, sharp competition and rising fuel
costs, they are continually seeking competitive advantages that will
enable them to better utilize their assets to compete at a lower cost.
To them, the maintenance organization isn’t just a line-item expense—
it is an underutilized opportunity to change their profit picture while
leveling the playing field and improving operations. While maintenance
comprises only a small percentage of carriers’ overall expenditures, it is
one of the expenses that is controllable. Consequently, it is no surprise
that the amount of outsourced Maintenance, Repair and Overhaul (MRO)
for aircraft has grown tremendously in recent years.

Increasing Efficiency, Diminishing Downtime

What are the advantages of outsourcing? Outsourcing enables budget and
operational flexibility. It can also diminish the need to hire and train specialized
staff by bringing in engineering expertise from the outside, and can reduce
capital expense, yielding better control of operating costs.

With a trend to outsourced maintenance, most everyone in MRO today
faces a constant challenge to find ways to do more with less. But given the
countless offerings in the market, how do you select what is right for your
needs? There is a lot to choose from depending on your business model.
And as the market grows, so does the menu of options.

Choosing the Right Program

There are three primary types of repair providers:

= Original Equipment Manufacturers (OEMs) provide OEM quality parts
and repairs, and offer a wide range of products and services. However,
they typically only support their own products.

= |ntegrated Service Providers (ISPs) typically focus on select aircraft
platforms rather than a particular OEM or product. Because they often
have to buy parts from OEMs and mark them up, ISPs are sometimes
at a cost disadvantage. However, they are sometimes able to offset that
disadvantage by pooling assets for multiple operators.

= Independent third party repair shops typically do not offer services on
a wide range of products, preferring to specialize in select types of equipment.

In order to choose the right maintenance program, it is important to
understand the key drivers of your maintenance costs, as well as the long-
term impact of MRO decisions on your total expenses and aircraft asset value.
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This will enable you
to better identify key
opportunities for cost
reduction in maintenance and engineering,
and better evaluate MRO-related projects
and supplier selection.

But cost is not the only consideration in
reaching a decision about outsourcing.
Control of aircraft ground turnaround
time is unquestionably a core necessity.
At a high level, airline maintenance falls
into several categories:

® | ine maintenance is key to quick aircraft
ground turnaround and involves Line
Replaceable Units (LRUs), which are parts that are easier to change
out at the gate. Most airlines perform their own line maintenance but
outsourcing options are available.

= Component maintenance is the actual repair of LRUs and detail parts.
More and more airlines are outsourcing this work, though some airlines
still repair certain types of components where they believe it to be a core
competency.

= Heavy maintenance involves regularly scheduled maintenance such as
structural integrity checks and is critical to maximizing the life span and
safety of owned assets.

Many airlines choose to outsource most of their heavy maintenance while
performing some or all of their line maintenance in-house. Low Cost
Carriers (LCCs) are known for outsourcing most of their maintenance to
third parties while more traditional carriers often outsource just pieces

of their maintenance, such as Auxiliary Power Units (APUS), avionics or
components. No matter which outsourcing model is right for your company,
the goal is still the same: to keep your aircraft flying, to get the most value
out of your maintenance dollar spent, and to avoid grounded aircraft, which
equals a lost revenue opportunity.



risk to the service provider since
they are incentivized to increase
reliability. These programs
started on larger components
such as engines and APUs, but
are gaining popularity on LRU
programs as well.

Whatever type of MRO
program you choose, it
should fit your company’s
specific needs and business model.
Think of your service provider as a
partner and not just a transactional
relationship. Your collective goal should
be to effectively manage and predict
maintenance costs, while improving
equipment reliability and availability.

Asset Availability Management

As carriers grow more cost
conscious, they are seeking
alternatives to minimize initial
provisioning, or how many spare
parts they need to stock on their
shelf for replacement. This trend
has created a need for more options
in asset availability management.
These programs can simplify
maintenance, logistics and spare
equipment support by providing
aircraft equipment and parts where
and when they are needed most.
There are a wide variety of asset
availability programs available,
including regional asset pools,
rental banks, exchange programs

Breaking Down the Basic
Program Offerings

While the choices of maintenance
management solutions can seem
confusing, the fundamental plan types are split into two categories:
event-based and usage-based.

Event-Based Maintenance Programs

= Flat-Rate — These plans, which usually apply more on the component
level, typically offer a single price point regardless of the work scope.
Flat rates most often have an exclusivity requirement but offer the
advantage of predictable costs.

= Time & Material (T&M) — These repairs are not under contract,
charging a labor rate and the cost of parts. T&M does, however,
provide the operator with the most flexibility.

= Not to Exceed (NTE) — This type of plan sets a ceiling on repair The Future of Outsourced MRO

costs, limiting risk for the operator.

Usage-Based Maintenance Programs

= Hourly Maintenance Agreements — These plans are usually priced
per flight hour. The advantages are more predictable costs and risk
sharing between the operator and service provider. It acts like an
insurance policy of sorts for the operator, transferring some of the

THE RIGHT
SERVICES AND
PARTS IN THE

RIGHT PLACES

Virtually every commercial
aircraft flying today has
Honeywell technology onboard.

As a major worldwide supplier

of innovative systems, products and
aftermarket services and support,
Honeywell offers a full set of
event-based and usage-based
maintenance solutions as well

as asset availability programs that
can be tailored to customers’
needs. And Honeywell is there for
customers with a global support
network and availability 24/7.
Honeywell is constantly working to
optimize its global footprint to put
the right parts and repair facilities
where they are needed most.

This is just one more reason why
Honeywell provides unmatched
excellence in products and
customized service solutions to
meet all your aftermarket needs.

and consigned inventory programs just to name a few. Many of these
programs can vary widely in scope, so make sure you understand your
needs and how a service program might meet those needs

Faced with increasing competition, unstable fuel prices and increasing
pressure to boost bottom lines, the trend of carriers outsourcing MRO

will undoubtedly continue to grow. But even as airlines become experts at
strategic outsourcing, most of them have still not captured the full potential
of outsourcing MRO. Making savvy choices about the partners and the
programs that best fit your business is key to getting the most value and
efficiency from outsourced maintenance.
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Honeywell Re

port

on the Status of Current
Boeing 737NG Projects

As a follow-up to the Boeing 737NG-focused customer support
meetings held in Dallas and Dublin, the following is a summary of the
current progress of several key programs. The status of these programs is
discussed each month with operators as part of the Boeing Fleet Team
Resolution Process (FTRP) telephone calls and also can be found on
the Boeing FTRP Web site.

At Honeywell, we remain focused
on bringing about these design
changes as quickly as possible

without sacrificing their effectiveness.

Any incremental time allocated

is used for additional testing to
ensure a comprehensive solution.
Resources and funding have
been applied continuously, and
on programs where work could
be done in parallel, additional
resources have been added.

We are working hard to solve
issues to help you operate your
aircraft most effectively—and to
keep the lines of communication
open so you are aware of our
progress. We will continue to provide
12

updates through field teams and
Honeywell’s Boeing Fleet Team
process. Honeywell is also planning
to hold a number of regional
conferences in 2007 similar to
those in 2006.

Bleed Air Regulator

= Service Bulletin (SB) release
date shared in Dallas/Dublin:
August 2006

= Actual SB release date:
August 2006

= Status — Initial seed units to facilitate
retrofit available for distribution
to operators per Boeing direction

= Early in-service performance
is good

High Stage Regulator

= SB release date shared in
Dallas/Dublin: January 2007

= Current SB release date:
March 2007

= Development/validation testing
beyond original plan conducted to
optimize corrective action. The first
improvement was more robust
than the original design, but did
not exhibit the long endurance
we were seeking. By combining
two improvements, we've
achieved far better endurance
and locked down the design.

= Status — Qualification testing was
completed in February 2007

390/450 Sensor

= SB release date shared in
Dallas/Dublin: February 2007

= Current SB release date:
December 2007

= Status — Testing completed to
date per original plan has not
identified root cause. Rather than
put out a less than optimum fix,
Boeing/Honeywell decided to
conduct additional system airflow
testing, which is currently being
set up. Test results will determine
next steps to arrive at root
cause/corrective action. As a
mitigating action for operators,
Honeywell has significantly
increased on-shelf supplies
of existing sensors.

Pre-Cooler Control Valve

= SB release date shared in
Dallas/Dublin: June 2007

= Current SB release date:
June 2007

= Status — Corrective action
identified and validation test plan
being coordinated with Boeing

High Stage Valve

= SB release date shared in
Dallas/Dublin: April 2007

= Current SB release date:
December 2007

® Status — Revised schedule due
to FTRP steering committee
decision to increase priority on
PRSQV and precooler valves and
reduce priority on high stage
valve. Corrective action has been
identified, and we will continue to
strive to pull-in the SB release.

PRSOV

= SB release date shared in
Dallas/Dublin: June 2007

= Current SB release date:
June 2007



Status — Corrective action
identified and validation test plan
agreement reached with Boeing

Nose Cowl Anti-Ice Valve

SB release date shared
in Dallas/Dublin: None

Current SB release date:
None currently planned

Status — Investigation of valve
removals and shop findings is
complete and has been reviewed
with Boeing. Results continue to
show significant improvement
with the -4 valve configuration,
and this was reviewed with
operators at the February 2007
FTRP meeting. Honeywell will
continue to monitor field experience
with the -4 configuration.

131-9B APU Blade Walking

SB release date shared in Dublin:
Bent Tab 2 mod introduced
Fourth Quarter 2005, Dual Alloy
Turbine — Second Quarter 2007

Current SB release date:
Bent Tab 2 - Released, Dual Alloy
Turbine — Pending OEM approval,
target First Quarter 2008

Status — Bent Tab 2 blade
retention modification is
performing well, with no blade
walk events as of this report.
Additional development testing
of the Dual Alloy Turbine is in
process to increase solution
confidence prior to incorporation.
Pending OEM approval, the Dual
Alloy Turbine will be incorporated
into production Q4 2007 and SB
release is planned for Q1 2008.

Note — Experience is proving that
the “Bent Tab 2” retention system
is very effective. As a result of
the improved performance, we
are recommending that operators
move to this “Bent Tab 2" at the

next routine shop visit, and
incorporate the dual alloy
turbine on attrition after it
becomes available.

APU Bleed Air Disable

= SB release date shared in
Dallas/Dublin: None

= Current SB release date: Dec
2007 (included as part of ECU
software update)

® Status — Cold weather APU
testing showed potential ice build
up leading to restricted airflow.
Decision was made to implement
icebreaker software logic as part
of the planned APU ECU update
to minimize potential for
operational disruptions. Final
definition of software logic to be

incorporated is currently in process.

Retractable Landing Light

= SB release date shared in
Dallas/Dublin: June 2006

= Actual SB release date:
June 2006

m Status — Closely monitoring field
experience, which has been
favorable to date

Cooling Air Plenum

= SB release date shared
in Dallas/Dublin:
Release temporary
CMM revisions
June 2006

= Actual SB release
date: Temporary
CMM revisions
released June 2006

= Status — Operators can return
plenums to approved repair
centers for evaluation and
potential repair. In addition a
plenum improvement change
proposal has been submitted
to Boeing for approval.

® Honeywell will provide Cathay Pacific Airways next-
generation weather radar and additional avionics
equipment for up to 36 new Boeing 777-300ER
aircraft. Cathay Pacific selected Honeywell’s
RDR-4000 next-generation windshear/weather
radar system as part of an avionics and electrical
package that also includes Quantum Com/Nav
radios, TCAS/Mode S, Solid-State Flight Data
Recorder, two-hour Solid State Cockpit Voice
Recorder and Emergency Locator Unit.

Skybus Airlines, a new low-cost, low-fare airline,
selected Honeywell’s 131-9A APU for its fleet of
65 new Airbus A319 aircraft. Honeywell will also
provide Skybus with a 12-year Integrated Service
Solutions (ISS) support program for assets and
APU maintenance.

Honeywell was chosen to provide repair and
overhaul services for Honeywell 131-9A APU on
Vueling Airlines’ fleet of 16 Airbus A320 aircraft.

The 12-year agreement covers repair and overhaul
as well as full Honeywell Maintenance Service
Agreement (MSA) benefits for Vueling’s existing
aircraft. The agreement also provides for Vueling’s
fleet growth.

Honeywell’s Consumables Solutions business unit
was recently featured in Aviation Maintenance and
Overhaul & Maintenance magazines. Consumables
Solutions, formerly Honeywell Hardware Product
Group, serves all major OEMs, airlines, MROs,
flight service centers and distributors. It carries

; one of the largest inventories
' of aerospace consumable
hardware in the industry with
K " access to more than 725,000 parts
~ while offering custom logistic services
to save costs and ensure delivery of
time critical materials. Regional and
forward stocking locations, 24/7 on-line
‘ordering, aggregated forecasting, abundant
' inventory and worldwide AOG support have
moved this distribution segment of Honeywell
into the spotlight. For more information visit
www.honeywell.com/aeroconsumables.

EGPWS Database Updates

In an effort to provide the most relevant,
worldwide terrain and runway information,
the latest update to the EGPWS Terrain
Database was released in March.

Release number 446 includes the
following changes:

= Expanded manmade obstacle
data to include Ireland, Latvia
and Slovak Republic

= Added offshore oil platforms off the coast of Nigeria
= Added new runway 12L/30R at Cancun Intl., Mexico MMUN
= Higher resolution terrain data for a variety of areas

= Added 156 new airports for RAAS (Runway Awareness and
Alerting System)

= Updated the Envelope Modulation database to version BO7

To read all the changes and access the update, visit

www.honeywell.com/egpws.
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DEPARTURES

On the Edge

The 747 “Crash Pad”

Californian, Francie Rehwald wanted her new mountainside house to have “curves”, while being
extremely environmentally friendly. David Hertz, her architect, had a unique idea — buy a junked 747,

cut it apart, and turn it into a 100 percent post-consumer waste home.

Spread across a terraced hillside property, a total of eight buildings will be assembled as if it was a
“crash site.” The jet’s wings will form the roof of a multilevel main house with the nose pointing to
the sky. A loft will be housed in the signature 747 bulge and the first-class cabin will act as an art
studio. As the home site lies under a jet flight plan to LAX, the FAA asked Mr. Hertz to paint special
numbers on the wing pieces to alert pilots that the mountainside retreat is not a crashed jumbo jet.

An early construction challenge was convincing county engineers that the jet parts, designed to fly
at 500 miles per hour, could withstand the 40-mph winds that sometimes buffet the property. With
a current project budget of $1.5 million, Ms. Rehwald feels she’ll be real fortunate if it comes in

under $2 million.

Flight Plans

If you are planning to attend the 2007 Regional Airlines Association
Annual Conference, you are in for a taste treat. Known as the pork
barbeque capital of the world, Memphis, Tennessee features a number
of highly recommended restaurants for your dining pleasure.

Neely’s Bar-B-Que Restaurant - Jefferson

670 Jefferson Avenue, Memphis, TN 38103
901-521-9798/888-780-7427
http://www.neelysbbg.com

As the 2005 business of the year, Neely’s large cozy dining restaurant makes a

great atmosphere for some of the best BBQ in the country. Specialty items include

pork shoulder, ribs, beef brisket, smoked turkey, BBQ chicken and hot wings.

Rum Boogie Cafe

182 Beale Street, Memphis, TN 38103
901-528-0150
http://www.rumboogie.com

Down home cookin” and blues are the trademarks that have made Rum Boogie
Cafe the cornerstone of Beale Street with championship gumbo, Memphis-style
BBQ hickory-smoked ribs, red beans and rice and blue plate lunch specials.
Live blues nightly.

B.B. King’s Blues Club

143 Beale Street, Memphis, TN 38103

901-524-5464

http://www.bbkingsclub.com

Inspired by an authentic delta juke joint, the club includes B.B. King photos

and memorabilia, while serving up down home southern cuisine along with
live entertainment seven days a week.

1 Airports & Airlines Expo
U pcomlng March 26-28, 2007
Events New Delhi, India
AMC
April 2-5

Phoenix, Arizona Hyatt

MRO North America
April 17-19, 2007
Atlanta, Georgia

US-India Aviation Summit
April 23-25, 2007
New Delhi, India
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China Civil Aviation
Development Conference
May 9-10, 2007

Beijing, China

Honeywell R&O Symposium
May 17-19, 2007
Anniston, Alabama

RAA
May 23-26, 2007
Memphis, Tennessee

Tech Bits

AA Battery Powered Plane
Takes Flight

Sponsored by the
Matsushita Electric
Industrial Co., a group
of Tokyo Institute of
Technology under-
graduates have taken
flight in a propeller
airplane powered by
nothing more than
160 commercial

AA dry-cell batteries.

Exceeding the distance
flown by the Wright
Brothers in the world’s
first manned flight,

the group successfully
completed a test flight in
which the plane stayed
airborne for 59 seconds
and traveled 391 meters.
With a wingspan of 31
meters and 54 kilogram
airframe weight, the
aircraft was piloted by

a 53-kilogram student
and rose off the ground
smoothly, traveling

at an altitude of around
five meters.

AWEA Wind Power
June 2-6, 2007
Los Angeles, California

WATS/RATS
June 12-17, 2007
Orlando, Florida

Paris Air Show
June 18-24, 2007
Le Bourget, France



iInvestment protected

Honeywell Aerospace—leveraging our proven
- history of innovation and collaboration to deliver
powerful cost efficiencies.

With Honeywell you’re good as gold. Thanks to an

unmatched combination of technologies, services,

and industry relationships, we consistently develop
the most comprehensive approaches to increasing aircraft efficiency —and improving
your bottom line. For instance, our next-generation flight deck delivers improved
situational awareness and increases operational efficiency at the same time. And our
global support network and worldwide parts availability help enable you to maximize
flight schedules and revenue.

You can bank on it.

Honeywell

www.honeywell.com
© 2007 Honeywell International Inc. All rights reserved.
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